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most notably in
health care and
rechnology, sectors
mwhich Cowenana
lvsts routinely ranked
among the leaders. In
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1998 the firm was acquired

by Pans-based Furopean banking

glant Sociéte Genérale for $540 million
and renamed SG Cowen & Co. (Cowen,
which was spun off by SocGen in a 2006
IPO, merged last year with New York-
based alternative asset management firm
Ramius.)

Following the acquisition in 1998,
Cohen stayed on as chairman to manage
the transition and then left in 2000 to form
M Coben & Co.,a family investment firm
he runs wath sons John, 41, and Jarrod, 43.
At the new company, Coben continues to
invest in bealth care, telecom and technol-

ogy, the mainstay of his previous firm,

At Cowen, Cohen helped put togethera
somewhat unconventional New York firm
that combined traditional banking with
the sponsorship and underwniting business
of new industrics such as high tech. His
arrcollection, whach totals more than 500
preces, reflects a similar blend of old and
new. For example, he has pieces by Tom
Orterness = best known for his playful
bronze sculptures that are seen in public
spaces, parks, plazas and plavgrounds —as
well as paintings by Pablo Picasso.

Iying the paeces together is one simple
theme: Cohen only buys artwork he likes
being around or that makes him feel good,
“It is an cifort that gives me and those
around me continuous pleasure,” says the
cautious yet laid-back Cohen, *I really
enjoy being around all these pictures |
am looking at,” The entire collection can
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be viewed on the

Internet and also

in a2 book, Shared

Space, edited by Ray
Merni,

Cohen, who studied

business at the University of

Pennsylvania’s Wharton School,

began collecting while he was in college.

The building in which he attended a singing

class had a small art shop thar sold prims

and picture frames. Encouraged by his sing-

ing teacher, he began buying prints he liked

and could afford.

After Cohen married Barbara Wein-
berg in 1965, his collecting became more
directed, Together with his wife, who stud-
ied are appreciation at Connecticut Col
lege, Coben began to redefine his purchases
to create a cobesive collection of mainly
portraits, kinetic sculprures and old-school
paintings. Often, he would trade parts of

his collection to build strength in these
areas. For example, when a painting by
Orazio Genrileschi, a 1 7th-century [talian
artist, became available, Cohen jumped
at the chance to grab it in exchange foe a
Salvador Dali, a Cy Twombly {an Ameri-
can graffiti-style artist) and a Jean Arp (a
German-French sculptor).

Although the financial markets are in
the doldrums, the art market has stayed
surprisingly resilient, says art dealer How-
ard Rehs of New York's Rehs Galleries.
Those who own art don’t want to scll =
they think retums in the art world won't be
good because “the returns in other places
aren’troo high,” he says.

However, when important pieces of
art become available, the bidding can
very often become frenetic. In February,
Alberto Giacometti's L'Homme Qui
Marche I (The Walking Man 1) sold for
a record $104,3 mallion, the highest price
ever paid for a single work of art.

German artcrinie Walter Benjamin once
said: “Ownershap is the most intimate rela-
tionship one can have to objects. Not that
they come alive, itis the collector who lives
in them.”

Cohen —who doesa't know how much
he has spent on his collection and doesn®
care what it's worth—couldntagree more.
For him collecting is not so much about
ownership as it is abourt building a relation-
shipwith thearr. — Udayan Gupta






